
SELLER'Sguide



Your home is one of your greatest assets, and there are a million
reasons to sell. Whether you are moving for work, school, upgrading,
downsizing, or cashing in on your investment, we are here to help. We
are passionate about helping our clients get top dollar for their
properties and making the process as smooth as possible along the
way. This guide is a brief overview of what you can expect when you
decide it is time to sell your home. 

INTRODUCTION
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Figuring out the right time to sell can help you make the process a lot
easier and help you get the most of your sale price.
 
Ideally, the best time to sell is typically in the first week of May.
However, there are many other factors that should come into play such
as the local market in your area, tax incentives, and personally how
ready you are.
 
Doing in-depth research can help you specifically lay out a plan for the
selling of your home.
 

THE BEST TIME TO SELL?
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Once you have decided that, repairing anything that needs some fixing
can make your home feel ready to buy.
 
Some quick repairs can be done by you like putting on a fresh coat of
paint, fixing up the lawn, replacing any lighting, etc. Other issues can
be outsourced to a home professional such as plumbing, roof repairs,
and water damage.
 
Whatever seems problematic, make sure it gets taken care of because
it will definitely speed up the selling process of your home.

MAKE REPAIRS
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Enlisting a good real estate agent can help you make the hard
decisions to come. Asking around with friends and family is a start, but
in the end you want an agent that has experience working in the area
you live in, so it will be easier to sell your home locally.
 
You want an agent with a proven track record and someone who can
offer feedback through every step of the process

FINDING A REAL ESTATE
AGENT
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Pricing your home takes some serious decision making because you
need to find a balance. Pricing it too high can end up making your
home sit on the market for too long and pricing it too low can make
you miss out on a more profitable outcome.
 
A comparative market analysis (CMA) is a document that presents
pricing information for homes similar to yours. Your real estate agent
can provide you with this information on what has worked price-wise in
your area and what hasn’t.
 
It is important to keep an open mind for any negotiations that might
arise, depending on the market. A buyer may offer full list price but
then ask for concessions after inspection, for instance. Again, having a
licensed real estate agent advocating for you and your bottom line is
very important. 
 
We look forward to being that resource for you!

PRICING YOUR HOME
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REAL HOME CO

Home is where real life happens
Serving the Denver Metro Area

hello@therealhomeco.com
therealhomeco.com

(720) 394-8959
 


